
A Speaker Who Lifts You Up and Never Lets You Down!

The Whole Life Trilogy

Partial Client List

She is an experience, a one-of-a-kind talent, eclectic, original, refreshing, outrageous
and smart. Mikki Williams, CSP, has a dynamic ability to communicate to an audience,
delivering practical information, in a down-to-earth style. A speaker, trainer, consul-
tant, coach, author, radio & TV personality and entrepreneur extraordinaire, she is
a speaker resource for Vistage International, the world’s largest CEO membership
organization and Group Chair of two of her own executive think tanks in Chicago.

• CSP (Certified Speaking Professional) – less than five hundred professional 
speakers worldwide hold this earned designation.

• Featured on the front page of the Wall Street Journal.

• United Nations "Outstanding Connecticut Woman of the Decade".

• One of twenty-six women worldwide featured in an ABC television documentary about her life.

PART 1: Inspiration! Interaction! Humor!
Pathos! The most requested, favorite
keynote of audiences worldwide. Its univer-
sal message of quality of life, change and
balance has inspired people to make signifi-

cant changes in their personal and professional lives.

PART 2: Life is full of interruptions; birth, death,
divorce, relocation, new job, health challenges,
financial disasters, events that shape our lives
and give us opportunities to evaluate, change,
grow and find our purpose in life.

PART 3: There are times in our lives when
we wonder if our vision is in sync with our
values. When our purpose, our ideals and
our results are not in harmony, we are out

of balance. Maintaining a perspective, when we are racing to keep up
with time, in an era which always seems to be accelerating, is one of
life's qreatest challenqes.

This interactive, humorous and enlightening
presentation provides a heightened sensitivi-
ty to peoples’ behavioral styles, recognition
of the kind of environment they require to

do their best and knowledge about how to minimize conflict.

You've always wondered about the value of
humor in the workplace when you suddenly
realize that you're not laughing enough,
having fun daily and feeling energized to

keep your business running, your personal life (if you still have
one) and your sanity.  Learn to lighten up, loosen up and lift your
spirits. Come to your senses of humor! 

This personal development program for pro-
fessional sales people recognizes that sales
performance is dependent on what salespeople
do to themselves, not what salespeople do to
their prospects.

Networking is the contact sport of the mil-
lennium. It's the success skill and prospect-
ing tool for sales people, managers, top exec-
utives, and for anyone who wishes to get
ahead personally and professionally. 

This program gives you the tools needed to
create total organizational commitment to
quality service.

The ability to speak in front of people is an
essential success skill, and no skill opens
more doors, creates more visibility, and gives
you more opportunity to exercise power.

OTHER TOPICS INCLUDE:
Change • Creativity •  Time Management • Teamwork 

Stress Management • Communication Skills • Success Skills

MIKKI’S MANTRA:
Be outrageous, it’s the only place

that isn’t crowded

• The Ritz-Carlton Hotels
• AT&T • IBM • Clairol
• Million Dollar Round Table
• California Credit Union League
• The White House

• Bristol-Myers Squibb
• U.S. West
• Sales & Marketing

Executives Int'l
• HERSHEY

• Lockheed Corporation
• Pitney Bowes
• Pfizer
• AAA - American Automobile    

Association

• Ernst & Young
• Delta Funding
• Blue Cross Blue Shield
• Society for HR Management
• The Gartner Group

Presentation Topics




